
G U I D I N G  Y O U  H O M E



T h a n k  y o u  f o r  c o n s i d e r i n g  me  a s  y o u r  r e a l

e s t a t e  a g e n t !  I  a m  e x c i t e d  t o  b u i l d  a

r e l a t i o n s h i p  w i t h  y o u  a s  w e  w o r k  t o w a r d s

l i s t i n g  y o u r  h om e .  I   p r i d e  m y s e l f  o n

c r e a t i n g  r e l a t i o n s h i p s  b u i l t  o n  t r u s t ,

c o mm u n i c a t i o n ,  a n d  r e l i a b i l i t y .  D u r i n g  o u r

f i r s t  me e t i n g  y o u  w i l l  f e e l  m y  e n e r g y  a n d

e x c i t e m e n t  t o w a r d s  h e l p i n g  y o u  g e t  o n e

s t e p  c l o s e r  t o  y o u r  g o a l .  

F o r  t h e  p a s t  7 y r s  I  h a v e  h e l p e d  mu l t i  f a m i l y

d e v e l o p e r s  a n d  r e s i d e n t i a l  c l i e n t s  a d d

v a l u e  a n d  s t y l e  t o  t h e i r  p r o p e r t i e s .  N ow  I

g e t  t o  u s e  t h a t  e x p e r i e n c e  t o  h e l p  c l i e n t s

s t a g e  t h e i r  h om e   ( a s  n e e d e d )  t o  a t t r a c t

m o r e  b u y e r s .   M y  b a c k g r o u n d  i n  i n t e r i o r

d e s i g n  c om b i n e d  w i t h  m y   a w a r d  w i n i n g

r e a l  e s t a t e  o f f i c e  m a k e s  me  a  t r e m e n d o u s

a s s e t  f o r  s e l l e r s .  

I t  i s  i n c r e d i b l y  f u l f i l l i n g  t o  k n o w  I  a m

h e l p i n g  m y  c l i e n t s  o p e n  a  n e w  c h a p t e r  o f

t h e i r  l i v e s .  T h a t ' s  w h y  I  w o r k  s o  h a r d  t o  n o t

o n l y  s e l l  y o u r  h om e ,  b u t  a l s o  t o  h a n d l e

e v e r y  l a s t  d e t a i l  o f  t h e  s e l l i n g  p r o c e s s ,  f r o m

p r e p a r i n g  y o u r  h om e  f o r  p r o f e s s i o n a l

p h o t o s ,  t o  c r e a t e  m a r k e t i n g  s t r a t e g i e s  t o

a t t r a c t  t h e  r i g h t  b u y e r s .  
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" Helping clients
manifest their home
visions and dreams."

H O U R S :

M O N  -  F R I  8 : 0 0  A M  -  7 P M

W E E K E N D S  B Y  A P P O I N T M E N T



- Unknown - 

"It's not just about the steps, 
it's about who you take the 

steps with"

ALWAYS REMEMBER
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Visualize your dream scenario for selling your home. 

What's the one thing that has to happen to make that dream scenario a reality?

How can I make that happen for you? 

Why is that important to you?

If we could add just one more thing to make this process even better, what would it be?

Why is that important to you?

And then, if we could add just one more thing to make this process even better than that,
what would it be?

Why is that important to you?

YOUR NEEDS COME FIRST

Things to note down
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CLEAR  COMMUN ICAT ION

HERE 'S  HOW  YOU  CAN  GET  IN  TOUCH  WITH  ME

C. 480.221.1212 JJANNIERE@KW.COMWWW.JENIFERJANNIERE.COM

My real estate business is built on the concept of putting your

needs first. And, an important part of that means that when you

have a question or need support, I’m there.

 

When you choose to work with me, you can count on open and

honest communication – in the frequency and medium 

(text, email, phone, etc.) you prefer.
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AN  I NDUSTRY  LEADER

When you work with me, you work with a trained agent that has the backing of the

world’s largest real estate company, consisting of 180,000+ associates around the globe.

That puts your listing within the largest real estate network with the furthest reach.

 

Keller Williams was built on a simple yet revolutionary principle: people are what matter

most. To help cement this understanding, we’ve formalized a belief system that guides

how we treat each other and how we do business.

Win-Win or no deal

Integrity do the right thing

Customers always come first

Commitment in all things

Communication seek first to understand

Creativity ideas before results

Teamwork together everyone achieves more

Trust starts with honesty

Success results through people

In 2017, Keller Williams was once again named the #1 TOP TRAINING ORGANIZATION in the world across all industries

by Training magazine. In 2018, KW was inducted into the Training Hall of Fame. When you work with me, you directly

benefit from this world-class training.



WWW.JEN I FERJANN IERE .COM  |  JJANN IERE@KW .COM   |  480 . 221 . 1212

THE  PROCESS

The real estate transaction is complex – and navigating

you through every step of the sale is my expertise.

Initial meeting, walk-through 

and needs analysis

Sign listing agreement

Prepare your property for sale:

 staging, photography, etc.

Launch “coming soon”

marketing campaign

Establish a competitive price

Officially list your property

Launch “just listed”

marketing campaign

Start showing your house

and hold open house

Receive and present offers

Negotiate contract

Go under contract

Facilitate inspection 

process

Negotiate any issues

Oversee appraisal

Coordinate and prepare for

further inspections

Final walk-through

Close!
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YOUR  CUSTOM
MARKET ING  PLAN
Your  home  is  unique  - and  so  is  the

world-class  marketing  plan  employed  to

sell  it  for  top  dollar.
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YOUR  CUSTOM  

MARKET ING  PLAN

Well-researched  Pricing

Capturing  the  right  price  in  any  given  market  is  one  of  the  most  critical  elements  in  a  successful  real  estate  transaction.

Correctly  pricing  your  property  means  diligently  studying  the  market  to  know  what  interested  buyers  are  willing  to  pay  and

to  price  competitively  within  that  range.  This  is  what  will  position  your  house  to  stand  out  against  other  l istings.

Captivating  Staging  

Staging  is  what  creates  a  “wow  factor” when  a  buyer  walks  through  the  door  of  your  property.  It ’s  what  creates  an

emotional  response  and  can  often  be  an  influence  on  whether  or  not  an  offer  is  made.  From  maximizing  curb  appeal  to

creating  a  clean  and  open  interior,  I  will  guide  you  on  how  to  capture  maximum  buyer  interest  by  highlighting  the  unique

features  of  your  house.

Eye-catching  Yard  Signs

Coming  soon.  For  sale.  Just  sold.  You  have  certainly  seen  these  signs  throughout  your  neighborhood  – and  their  purpose

is  clear:  to  create  excitement  and  interest  around  a  l isting.  While  much  emphasis  is  placed  on  online  advertisement  these

days,  many  buyers  stil l  look  for  their  next  home  the  old-fashioned  way  – by  simply  driving  around  their  desired

neighborhood.  Professionally  designed  signage  will  market  your  home  24/7  and  capture  attention  from  highly  qualified

buyers  looking  specifically  in  your  area.

Open  House  Strategy

Whether  or  not  an  open  house  is  where  your  buyer  comes  from,  they  serve  a  strategic  purpose  – aggregating  interested

buyers  in  a  specific  geographic  area.  By  showcasing  your  property  with  an  open  house,  or  simply  leveraging  the  leads

generated  at  another  nearby  open  house,  we  will  create  and  target  a  highly-qualified,localized  group  of  buyers.

Targeted  Networking

In  real  estate  it ’s  not  only  what  you  know,  it ’s  who  you  know.  As  an  active  member  in  the  real  estate  community  and  our

community  at  large,  I  will  market  your  l isting  to  top  agents  and  buyer  specialists  in  the  area,  generating  excitement  and

ensuring  maximum  exposure.
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YOUR  CUSTOM  

MARKET ING  PLAN

Your  Listing,  Amplified

When  you  l ist  with  me,  we ' l l  have  access  to  the  Keller  Williams  Listing  System,  or  KWLS.  This  proprietary,  exclusive  system

ensures  your  property  is  marketed  online  24/7  through  hundreds  of  the  most  popular  search  sites.

Door-knocking

While  online  marketing  is  critical  in  today ’s  business  environment,  sometimes  nothing  beats

grabbing  a  pair  of  comfortable  shoes,  some  fl iers,  and  pounding  the  pavement.  You  can  rest  assured  that  if  selling  your

property  quickly  and  for  the  best  price  possible  requires  knocking  on  a  hundred  doors,  I ’ l l  do  it .

High-quality,  Professional  Photography

Crisp,  clear  photos  will  make  your  property  pop  online  and  maximize  visual  appeal.  I  work  with  highly  qualified,

professionally  trained  real  estate  photographers  who  specialize  in  making  your  house  look  its  absolute  best.

Engaging  Videography

Video  is  at  the  heart  of  an  effective  digital  marketing  campaign  and  can  provide  a  distinct  advantage  in  a  competitive

market.

Cutting-edge  Digital  Marketing  

With  nearly  44  percent  of  buyers  starting  their  search  online  and  95  percent  of  buyers  looking  online  at  some  point  in  their

home  search,  mastering  the  digital  space  is  a  must.  From  Google  AdWords  to  social  media  marketing  to  my  SEO-optimized

website  and  mobile  search  app,  your  l isting  will  shine  online.  It  is  my  goal  to  provide  innovative  digital  marketing  strategies

to  ensure  the  right  buyers  find  your  property  and  take  action.

Mass  Mobile  Marketing

When  you  choose  to  work  with  me,  your  home  will  be  l isted  on  my  mobile  app  and  will  be  put  in  the  hands  of  millions  of

buyers!
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THE  PR ICE  I S  R IGHT

When  it  comes  to  selling  your  house,  the  right  price  matters.  Competitive

pricing  generates  the  most  activity  from  buyers  and  agents,  while  a  price

that 's  too  high  can  contribute  to  a  longer  stay  on  the  market  and,

ultimately,  a  drop  in  price  to  compete  with  newer,  well-priced  listings.

 

A  house  that 's  priced  at  market  value  attracts  the  maximum  amount  of  the

market 's  potential  buyers.  Raise  that  asking  price  by  just  a  bit  above

market  value,  and  the  percentage  of  potential  buyers  will  decrease

substantially.

 

Through  my  competitive  market  analysis,

 I 'll  help  you  find  the  pricing  sweet  spot  for  yourhome.



WWW.JEN I FERJANN IERE .COM  |  JJANN IERE@KW .COM   |  480 . 221 . 1212

YOUR  OPEN  HOUSE

Open  houses  have  long  played  a  crucial  role  in  selling  homes,  but  how  can  your

home 's  open  house  be  set  apart  from  the  rest?  

 

Part  of  my  comprehensive  marketing  plan  includes  creating  an  open  house

schedule  to  promote  your  property  to  prospective  buyers  and  then

systematically  marketing  it  to  the  people  most  interested  in  homes  l ike  yours.  

 

Here  are  a  few  ways  I  can  market  your  open  house  to  generate  the  maximum

level  of  excitement  aroundyour  home:

Placing  a  yard  sign  and  directional  signs  on  key  corners

Distributing  fl iers,  email  invites,  and  a  website  posting  the  week

before  the  open  house

Personally  knocking  on  your  neighbors '  doors  to  invite  them  to

attend  and  tell  their  friends

Post  a  reminder   the  day  of  reminding  everyone  of  the

openhouse  on  social  media  and  go  l ive.
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YOUR  CUSTOM
MARKET ING  PLAN

Coming  soon  campaign

Walk-through  and  needs  analysis

Professional  photography  and  videography

Professional  yard  signage

“Coming  soon” email  blast  

“Coming  soon” social  media  touch  on   Instagram  and  Facebook

“Coming  soon” callout  campaign  to  highly  qualified  buyers

Just  l isted  campaign

Launch  l isting  on  KWLS,  MLS  and  other  syndication  websites

Professional  yard  signage

“Just  l isted” email  blast  

“Just  l isted” social  media  video  on  Instagram  and  Facebook

“Just  l isted” callout  campaign  to  highly  qualified  buyers

Open  house  after  l isting

Just  sold  campaign

“Just  sold” yard  signage

“Just  sold” email,  social,  and  digital  touches
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A  PROM ISE

To  serve  the  community  as  a  

leader  in  the  real  estate  industry  and  as  a  friend

and  neighbor

 

To  always  do  the

right  thing,  even  if  it  isn ’t  what  is  easiest

 

To  take  care  of  your

needs  at  the  highest  level  through  unparalleled

professionalism  and  attention

to  detail .  No  request  is  too  small

 

To  serve  as  a

trusted  local  expert  and  adviser  by  your  side

 

To  consistently  and

clearly  communicate  with  you  in  the  manner  and

frequency  that  you  prefer

 

To  treat  you  and

your  family  with  straightforwardness,  integrity,

and  respect  at  all  times

 

To  answer  your

questions,  ease  your  concerns,  reduce  your

stress,  and  expertly  handle  the

entire  real  estate  transaction  from  l isting  to

closing  and  beyond

 

To  hold  myself

accountable  to  selling  your  home

 for  top  dollar  – after  all,  that  is  what  my

business  is  built  on
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YOUR  

EXPER I ENCE
MATTERS

Real  estate  can  be   complicated.

 

That ’s  where  I  come  in.  

 

At  the  closing  table,  my  goal  is  for  you  to  feel

that  the  experience  of  selling  your  home

exceeded  all  your  expectations,  so

throughout  all  of  our  interactions,   from  l isting,

to  closing   I  will  work  efficiently   to  

achieve  that  goal.  

 

When  you  choose  me  as  your  partner,

 you  are  not  just  getting  a  trusted,  

respected  agent  – you  are  getting  a  local

expert  who  is  passionate  about  serving  our

community  and  those  who  call  it  home.

 

Let ’s  get  started.



 15333  N  PIMA  RD  STE  #130  SCOTTSDALE,  AZ  85260

Each  Keller  Will iams  Realty  Office  Is  Independently  Owned  and  Operated   


